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Doing Business with Israel and the Netherlands Antilles &  Aruba

may 27th – 30th 2007 Curacao ( Netherlands Antilles)
Please email the completed document as soon as possible, but not later than 
April 30th, 2007 to Mr. Peter Oerlemans peter@interexpo.biz 
	1 Background Information


	1.1 Basic facts
	

	Name of company:
	

	Address:
	

	Phone:
	

	Fax
	

	E-mail:
	

	Website:
	

	Contact person:
	

	Position:
	

	Mobile phone:
	

	Subsidiary of:
	

	Year of establishment: 
	

	Employees:
	

	Turnover / export / import:
	

	Other:
	


	2. Details about your company and its products and services.


This section is very important as we use the provided information to prepare details for the companies you will be meeting and to enable us to select likely matching partners. Please complete all questions and if necessary use a separate sheet.

	2.1 Products and services offered

	(Description of the products and services you wish to export. Please explain as fully as possible)  e.g. concrete types, rough price level for consumer goods)

	


	2.2 Sectors

	What sectors, areas or industries are your products used in. Please list 

	


	2.3 Type of customers/end users

	What kind of customers buys your products and what type of end users? Please explain the different types as fully as possible

	


	2.4 Export experiences

	Do you have any existing contacts or customers you would like to be contacted on your behalf? Do you, on the other hand, have any former or existing contacts you do not want to be contacted? (list main ones, including any agents).

	


	2.5 Competition

	(Please list competitors name and country)

	


	2.6 Unique Selling points

	In a few words, what makes your products and company special? Why would a potential business partner want to buy from you (examples include product approvals, unique product features, design features, price etc)

	


	2.7 References / Track Record

	Please list your biggest and best customers or projects here. This adds substantially to our ability to get meetings for you (if we can point interested companies to well known existing relationships)

	


	3 Program related topics


	3.1 Main reasons for participating in this Congress & Exhibition

	Please let us know your objectives: what would make you think you had a successful trip?

	


	3.2 Type of commercial contacts wanted

	[  ]  agent

[  ]  importer / distributor

[  ]  wholesaler

[  ]  end user

[  ]  supplier

[  ]  other: (please describe)

Please add detail here if you wish to be more specific about exactly what you want

	


	3.3 Profile of commercial contacts wanted

	Please give a general description of the type of commercial contacts you are looking for:

(e.g. of the activities and field of operation of the potential business partner and the requirements to fulfil, size of partner company/ distribution network etc)

	


	3.4 Specific contacts

	Are there any specific companies you would like to meet during this Congress & Exhibition?  If so please give all the details you can (use a separate sheet if required)


	Name of company:
	

	Contact details


	

	Name of company:
	

	Contact details


	

	Name of company:
	

	Contact details


	

	Name of company:
	

	Contact details


	

	Name of company:
	

	Contact details


	

	Name of company:
	

	Contact details


	


	3.5 Promotion material 

	Please send any promotion material that could be used for match making purposes, e.g. brochures or leaflets (in English). No later than April 30th 2007
Please send copies to:

InterExpo Caribbean N.V.
P.O. Box 6020

World Trade Center Curacao

Netherlands Antilles


Note: Matchmaking is only for registered participants of Congress and/or Exhibition

 

Kind regards,
 

Peter Oerlemans

InterExpo Caribbean N.V.

E-mail: peter@interexpo.biz
Website: www.interexpo.biz
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